
It’s true!  We’ve saved clients literally millions of dollars - I can guarantee you won’t find anyone with 
more knowledge and experience. It pays to plan ahead so future aircraft or vessel acquisitions are  
properly structured. Plus, if you suspect the status of a purchase made anytime in the past 10 years -  
I will offer a free analysis of your situation. Go to www.aeromarinetaxpros.com and simply fill in the  
appropriate form. Or call me personally at 916-691-9192, ext. 108.
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Juan M., a cement supplier in southern California and northern Mexico, turned to Aero & Marine Tax 
Professionals for help in getting a sales tax exemption for the purchase of a Cessna Citation airplane.

Juan M. said “We’re a cement supplier for the geothermal industry in the northern part of Mexico.  We 
also import and export concrete manufacturing equipment and masonry manufacturing equipment. In 
general, all types of construction materials.  We resell on both sides of the border, mostly in California 
on the north side of the border. We needed an aircraft because frequently contracts for the business 
are closed on the location of the project, or where the materials are required. Also, a lot of our clients 
when they install equipment, they need technical follow-up and all kinds of after-sale attention.  The 
aircraft allows us to take care of our clients in a timely manner, and with the quality that they require so 
that they continue to do business with us. This allows us to grow our business.” 

“With Aero & Marine Tax Professionals, the personal contact was a great benefit.  The contacts were 
totally professional. Everything got done in a timely manner.  Most of all, the negotiations have always 
shown you to do what you say you will do. The professionalism is unsurpassed. This was the second 
time we have used your service, and if all goes well we will be doing a third aircraft soon. I have referred 
others to Aero & Marine and will continue to do so,” concluded Juan.

“Most of all, the negotiations have  
always shown you to do what you 
say you will do. The professionalism 
is unsurpassed. ” 


